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Pre-approval is an important and exciting time when you work with your lender to determine how much home you can
afford. Getting a pre-approval letter allows you to house hunt with greater confidence, knowing how much the bank is
willing to lend you.

When the dealer starts in, just explain that you intend to pay in cash. You can usually find better deals on car
loans at credit unions and banks. Dealers make money on upcharging you, so they have ways of slipping
various extra fees and charges into your financing arrangement. Forgoing dealer financing also allows you to
focus on the features and purchase price of the car you want â€” a far more important and useful task than
focusing on the monthly payment figure. After declining financing, your next task is negotiating the purchase
price of the car. Resist the temptation to lease. Leasing is basically an extended car rental. When you take a
loan out to buy a car, you pay down the loan and then the car is yours, free and clear. Lots of people lease.
Smart, respectable people lease. Consider factory certified pre-owned cars. A certified pre-owned car is one
that has been inspected and fixed before it goes on the market, and comes with a manufacturer-backed
warranty, like new cars do. Size up your future car loan. Once you decide you want a new car, the first thing
you should do is figure out how much car you can afford. Figure out how big a loan you should get. A good
rule of thumb: Ideally, this number should cover not only your car payment, but also your insurance and fuel
costs. A monthly payment is, essentially, the amount of your loan, plus interest, divided over the number of
months you have to pay back the loan. The more months you have to pay it back, the lower the monthly
payment will be. But stretching out a car loan too longâ€”or any loan, for that matterâ€”will ultimately cost
you a truckload more in interest payments. Keep your loan term to five years or less three is ideal and you
should be in good shape. Consider all pools of money. Should you take out a home equity loan to pay for a
car, since the interest of those loans are tax-deductible? Many people think home loans are the perfect way to
finance the purchase of a new car. But the length of the term for a home loan â€” most require payments over
at least 10 years, with penalties for early repayment â€” will send your total costs through the roof, even after
the tax savings. Borrow for no more than five years, lease if you must for no more than three. Begin by getting
a sense of the prevailing rate for a new-car loan. Focus on is the APR, or annual percentage rate offered by
each lender. The APR is the annual cost of the loan, or interest rate. With this number, you can cross-compare
loans from one lender to another, so long as the durations of the loans are the same. But check out rates at
traditional banks and online-only car lenders such as Capital One and E-Loans. A rebate is money taken off
the price of the car. Rebates are also called cash-back deals. The money you save via interest and rebates is
probably coming from somewhere. First, you can shop around for the best credit-union car loan, and then you
go to dealer and focus on negotiating the purchase price of the car. Bundling the transactions can lead to lots
of stress and added expense â€” you may be so focused on financing costs that you the punt on the purchase
price â€” so keep them separate. There are some easy ways to catch a break with your dealer when negotiating
the price of your car. Timing can be everything: Shop early in the week. Weekends are prime time for dealers.
But if you show up on a Monday, a salesman may be more motivated to cut a deal because business will be
slow for the next few days. Shop at the end of the month. Car dealers get monthly bonuses if they move
enough metal. If you show up on the 30th and your salesperson is two cars short of a bonus, he or she may cut
you a better deal so to make numbers. Pretty simple logic here: Who wants to be seen driving the old-looking
model? OK, fat chance, but this is just an example. As do potential maintenance headaches â€” remember,
some cars are unpopular for good reason.
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Available on purchases of select products charged to a Samsung Financing account. Monthly payment equals
the eligible purchase amount multiplied by a repayment factor and rounded to the nearest penny repayment
factors: Last payment may be less. Total amount of payments will not exceed eligible purchase amount. Other
transactions and fees affect overall minimum payment amount. Advertised payment amount excludes taxes,
delivery or other charges. Regular account terms apply to non-promo purchases. Account must be in good
standing. Subject to credit approval. Available on purchases on Samsung. To avoid interest, you must pay the
full promo balance before the promo period ends. If you do not, we will charge interest from the purchase date
at the standard Purchase APR. After the promo period ends, the standard APR also applies to the remaining
balance and the charged interest. You are required to make minimum payments, but minimum payments will
not pay off the balance on time. You must make larger payments to avoid the interest. Advertised monthly
payment, if any, is greater than your required minimum monthly payment and excludes taxes, delivery or
other charges. The Upgrade Credit is entirely subject to receipt by Samsung of your Initial Device in good
condition and meeting all requirements stated in the Upgrade Terms. If, at the time you wish to purchase an
Upgrade Device, your Initial Device is not in good condition, then you may not be eligible for a Maximum
Credit and if you return your Initial Device to Samsung you may receive a Limited Credit and remain liable
for the outstanding balance on your Financing Account for the purchase of your Initial Device. In addition,
your Initial Device must not be not on a black list of any kind and, before returning your Initial Device, you
must perform a factory reset and remove all personal information from the device and disable reactivation
lock, Google Factory Reset Protection and all other anti-theft locking software. If you do not return your
Initial Device to Samsung within 14 days after you purchase your Upgrade Device, you will not receive any
Upgrade Credit. Pending the application of your Upgrade Credit whether the Maximum Credit or Limited
Credit , you must continue to make all minimum payments as required by the Financing Account terms. This
includes any amounts for the new purchase of your Upgrade Device. If the Upgrade Credit you receive is less
than the outstanding Financed Amount, any remaining balance of the Financed Amount will also remain
subject to required minimum payments in accordance with the Financing Account terms. After you return your
Initial Device to Samsung, it will not be returned to you under any circumstances, regardless of its condition
or the amount of Upgrade Credit applied to your Financing Account. Neither the Initial Device nor the
Upgrade Device may be resold. See the Upgrade Terms at www. See the Upgrade Terms at http:
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It's a good idea to check your credit report and credit score when you are considering financing or leasing a car, and
before you make any major purchase. You can get a free copy of your report from each of the three nationwide reporting
agencies every 12 months.

Gathering the right information and documents and obtaining your credit reports and credit score are important
steps in financing your new home. What you need to know â€” and do â€”- to make the mortgage process
smooth. When shopping for a new home, visions of gorgeous kitchens, sumptuous master baths and closet
space galore may dance in your head, but you cant forget the important step called financing. As you shop for
your dream home, key questions to ask yourself very early in your search include: Are my credit reports
accurate, up-to-date and correct? What information will I need to gather to apply to finance my new home?
What can I afford in the way of a mortgage? What are my loan options? Where do I learn more about, and
ultimately shop for, a mortgage? When buying resale, you shop around for rates and terms from banks,
mortgage companies, brokers and online lenders. Your builder may offer attractive financing packages, either
directly through its own mortgage subsidiary or via an affiliate. In addition to builder financing, there are
some unique tools that apply to new homes but not to resale homes that include bridge loans and
new-construction financing. These can be used to fund the purchase and construction of a new home before
the sale of your current home. Getting Ready Someone once said success happens when preparation meets
opportunity. Here are some key steps to make the process simple and efficient: Obtain Your Credit
Information Well in advance of home shopping, you need to order your national credit files â€” ideally from
all three credit bureaus Equifax, Experian, Trans Union. Make sure there are no inaccuracies or outdated
information. You can get your files free once a year at www. Also order your FICO credit scores from one or
more of the bureaus. Any lender will need to see documentation of your income, employment, two years of
IRS filings if you are self-employed, bank accounts, K funds and other assets. Determine How Much You Can
Afford You can get a good idea about this well in advance of shopping by checking calculators that most
lenders and builders provide on their websites. Simple rules of thumb such as, you can afford a home two to
two-and-a-half times your gross annual income were cited in the past. Most lenders take your basic
information and enter it into automated underwriting models that blend credit scores, debt-to-income ratios
and other factors to make decisions about loan sizes, rates and fees. The bottom line is: The Many Shades of
Loans Mortgage loans come in different shapes and sizes. Think of them in terms of their problem solving
characteristics: VA Loans VA loans require no down payment, but you must be a veteran to qualify. The
caveats are the FHA has been increasing its insurance fees recently, which increases your monthly payments.
The VA has increased its guarantee fee, as well. Conventional Loans If you have more than 10 percent or 20
percent to put down, these may be your best bet. Conventional loans are designed to be sold to Fannie Mae
and Freddie Mac the government-chartered mega-investors. The downside is conventional underwriting rules
are more strict and banks may impose add-on fees to loans, increasing your cost. Down payments below 10
percent may be possible but they require high private mortgage insurance premiums. New-Construction Loan
Financing A construction loan is likely to be useful to you if you are building a home yourself as general
contractor or working with a custom builder. Most new home construction loans provide short-term funds
designed to get you through the building stage of your project six to 12 months followed by a conversion into
a permanent long-term loan of 30 or 15 years. Some key features to be aware of in advance include:
New-home construction loans are a specialized niche in the lending industry and nowhere near as widely
available as standard mortgages. Your best bet is to shop among community banks that know the local or
regional marketplace, especially savings banks and thrift institutions, though some brokers advertise online
and are worth checking out. You can expect an installment schedule of drawdowns of funds in any loan
contract. Though always negotiable, a typical schedule might provide for an initial draw of 15 percent of the
full loan amount for the site preparation and foundation stage; a second draw of another 15 percent to 20
percent for the framing, and additional draws over the remaining months for the work on plumbing, electrical
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system, interior carpentry, installation of appliances, etc. Before each draw is paid out, the bank will send an
inspector to the site to report on the progress of the work and to determine whether it meets local building
codes and regulations. Most banks who offer construction financing want to see substantial down payments
upfront â€” typically at least 20 percent to 25 percent. However, some lenders have specialized programs that
link FHA-insured permanent loans with short-term construction loans. Generally the short-term,
construction-period segment of the financing package will carry a "prime-plus" interest rate. If the prime
short-term bank lending rate is 3 percent, the construction period loan might be set at 4. The permanent year or
year portion of the package generally will be near the going rate for regular mortgages â€” say 4. Bridge
Financing So-called "bridge" loans can also be important tools for you. Once your house sells, part of the
proceeds pay off the bridge loan. Bridge loans also come with higher rates than regular mortgages, often at
least 2 percentage points higher. Builder Financing Most large- and medium-sized builders either have wholly
owned mortgage subsidiaries or affiliate relationships with outside mortgage companies. This allows builders
to offer a menu of financing options to qualified buyers. Your builder may also offer affiliated title insurance
and settlement services. Sometimes the entire financing package comes with sales incentives on the new
house, such as upgrades and price breaks. Since there can be significant value in builders financing packages,
you should carefully consider the offer. However, you should also know that federal law allows â€” even
encourages â€” consumers to shop around in the marketplace and use whatever mortgage, title insurance and
settlement service company you choose. Summary With your records gathered in advance, knowledge of your
credit score and know-how of different financing options, the process of finding the best financing for your
new home based on your unique needs will be faster, easier and more efficient. In addition to his articles for
NewHomeSource, Ken Harney writes an award-winning, nationally syndicated column on real estate for The
Washington Post Writers Group that appears in 90 newspapers. Find your dream home now Price.
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Your Credit Score, and Why it Matters - Understand what your credit score is and why it matters for financing your car.
Finding a Good Financing Deal - Learn where and how to get car financing that you can afford.

It may also include your credit score. Make sure to ask the dealer about: Your dealer may offer manufacturer
incentives, such as reduced finance rates or cash back on certain makes or models. Make sure you ask your
dealer if the model you are interested in has any special financing offers. Generally, these discounted rates are
not negotiable and may be limited by your credit history. Rebates, discounts or special prices. Ask if you
qualify for any available rebates, discounts or offers, as they can reduce your price and, therefore, the amount
you finance or that is part of your lease. Dealers who promote rebates, discounts or special prices must clearly
explain what is required to qualify for these incentives. Look closely to see if there are restrictions on these
special offers. For example, these offers may involve being a recent college graduate or a member of the
military, or they may apply only to specific cars. When no special financing offers are available, you usually
can negotiate the APR and the terms for payment with the dealership, just as you would negotiate the price of
the car. The APR that you negotiate with the dealer usually includes an amount that compensates the dealer for
handling the financing. The APR will vary depending on your credit rating. Negotiation can take place before
or after the dealership accepts and processes your credit application. Try to negotiate the lowest APR with the
dealer, just as you would negotiate the best price for the car. Ask questions about the terms of the contract
before you sign. For example, are the terms final and fully approved before you sign the contract and leave the
dealership with the car? If the dealer says they are still working on the approval, the deal is not yet final.
Consider waiting to sign the contract and keeping your current car until the financing has been fully approved.
Or check other financing sources before you sign the financing and before you leave your car at the dealership.
Also, if you are a military service member, find out if the credit contract lets you move your car out of the
country. Some credit contracts may not. When you lease a car, you have the right to use it for an agreed
number of months and miles. How is leasing different than buying? The monthly payments on a lease usually
are lower than monthly finance payments if you bought the same car. You are paying to drive the car, not buy
it. But at the end of a lease, you must return the car unless the lease agreement lets you buy it. To figure out if
leasing fits your situation: Consider the beginning, middle and end of lease costs Consider how long you may
want to keep the car Compare different lease offers and terms, including mileage limits Think about how
much you drive. The mileage limit in most standard leases is typically 15, or fewer per year. You can
negotiate a higher mileage limit, but that normally increases the monthly payment, because the car depreciates
more during the life of the lease. If you go beyond the mileage limit in the lease agreement, you probably will
have to pay an additional charge when you return the car. Consider all of the lease terms. When you lease, you
are responsible for excess wear and damage and any missing equipment. If you end the lease early, you often
have to pay an early termination charge that could be substantial. Might you move during the lease period?
Some leases may not let you move the car out of state or out of the country. Find out the rules for the deal you
are considering. Are you a service member who leased a car? Federal law lets you terminate the lease with no
early termination charges IF: Other fees may still apply, including those for excess wear, use, and mileage. Do
not agree to get the papers later because the documents may get misplaced or lost. If you financed the car,
understand: Make your payments on time. Late or missed payments can have serious consequences: Some
dealers may place tracking devices on a car, which might help them locate the car to repossess it if you miss
payments or pay late. Find out if the dealer expects to place the device on your car as part of the sale, what it
will be used for, and what to do if the device sets off an alarm. Were you called back to the dealership because
the financing was not final or did not go through? Consider whether you want to proceed. You do not have to
continue with the financing. If you do unwind the deal, be sure the application and contract documents have
been cancelled. If you agree to a new deal, be sure you have a copy of all the documents. If you will be late
with a payment, contact your creditor right away. Many creditors work with people they believe will be able to
pay soon, even if slightly late. You can ask for a delay in your payment or a revised schedule of payments.
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Sometimes, the creditor might agree to change your original contract. If they do, get it in writing to avoid
questions later. If you are late with your car payments or, in some states, if you do not have the required auto
insurance, your car could be repossessed. The creditor may repossess the car or may sell the car and apply the
proceeds from the sale to the outstanding balance on your credit agreement. If the car is sold for less than what
you owe, you may be responsible for the difference. In some states, the law allows the creditor to repossess
your car without going to court.
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How to Finance Your Franchise Purchase Our knowledge about what it takes to become a franchise owner
stems from over 14 years of helping clients obtain the funds they need start or buy a business. While obtaining
the money to fund a franchise location can feel like one of the biggest hurdles in your journey to business
ownership, we are here to help you easily clear it by covering the common ways people fund their first
franchise. What is the Best Way to Buy a Franchise? Finding funding to purchase a franchise location is often
one of the most difficult aspects of becoming a franchisee. In fact, we have two guides that cover financing
options in depth. We have an office full of experts who specialize in talking people through their financing
options. You are always welcome to call in and get all of this information over the phone and ask questions
about your particular situation. If that sounds more your style, give us a call at No cost, and no pressure.
Sticking with this chapter? Even better, this ROBS allows you to finance your business without debt, early
withdrawal fees or tax penalties. Visit our Complete Guide to k Business Financing: Rollovers for Business
Start-ups to learn all about this excellent financing option. The Small Business Administration is not directly
lending funds to entrepreneurs â€” instead, the SBA gives a guarantee to the bank that if the entrepreneur
defaults on the loan, the SBA will pay back at least part of the loan. So, the bank is lending you the money,
and the SBA is backing that loan up. Why is that necessary? Because small business loans are viewed as a
riskier investment for a bank. There are several SBA programs, but most business owners get either a 7 a loan
or working capital loan. The SBA 7 a loan is the preferred small business loan, because it can be used for
nearly any business purpose. It has low interest rates, longer repayment terms and a down payment
requirement that is based on business type independent vs. Now, about that down payment requirement:
However, this applies to individuals who are purchasing an existing location from a current franchisee â€” not
building out a whole new one. Buying an existing franchise is called a transfer, and this is the type of franchise
purchase that the SBA likes. They differ from 7 a loans in a lack of down payment or collateral requirements,
among other things. The SBA loan program can be an excellent option for anyone looking to purchase a
franchise location. Portfolio Loans A portfolio loan allows you to tap into your investment portfolio without
having to liquidate your securities or pay capital gains tax. A line of credit is set up that uses your portfolio as
collateral, similar to how the equity in your home acts as collateral in a home equity line of credit HELOC.
The downside is the risk involved: Interested in learning all about portfolio loans? Head over to the Portfolio
Loans section of our small business funding guide to read all about them! Unsecured Loans Unsecured loans
take the simple concept of using a credit card to pay for something to another level: They then apply for and
liquidate those cards on your behalf â€” before those credit inquires hitting your credit score. Those funds go
toward financing your business, which hopefully will in turn generate money that will help you pay off the
credit card debt within a year or two. This tends to have a short-term negative effect on your credit score. But,
with appropriate management of the debt and regular payments toward the balance, an unsecured loan can
actually benefit your credit score in the long run. It is easy to see why unsecured loans have a negative stigma
in the business funding sphere: Learn more about unsecured loans, the risks and rewards and when they make
the most sense in the Unsecured Loans section of our guide to small business funding. We just covered some
great information, and directed you off to the appropriated guides and chapters for you to learn even more
about these financing methods. Our Complete Guide to Your Small Business Funding Options is really the
place to go for all of your financing information needs, including solutions not included in this chapter. Often
franchisors have a pool of financing companies and options that they suggest, and some like we mentioned in
the unsecured loans section that they prefer you avoid. And, as per usual, we highly recommend that you
speak to a professional to make sure your decisions are fully informed.
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6: Advice on Financing Your First Home
Obtaining financing for firearms is critical for many buyers. Here is a breakdown of the different options when it comes to
financing your gun purchase.

7: How to Finance an Auto Purchase - Personal Finance - www.enganchecubano.com
(k) Business Financing. (k) business financing, otherwise known as Rollovers for Business Start-ups or ROBS, is a
financing option that allows you to tap into your (k), IRA or other eligible retirement account as capital to purchase your
franchise location.

8: Financing | Tempur-Pedic
In our first article in this series we help you decide between loan types, and whether your situation means you need a
construction loan, lot loan or land loan for financing a lot purchase and building a new home.

9: How to Finance Your New Construction Home
Once you have completed your checkout and confirmed the financing with the participating lender, Get Financing will
authorize your purchase with the merchant for processing. Please contact the merchant for any updates on the status of
your purchase.
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